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THE SECRET TO A SUCCESSFUL PARTY
EVERY. SINGLE. TIME.

SELL 3 THINGS AT EVERY APPQINTMENT:
#: Producte

#7: The Znd Appointment
#2: The Businesz Opportunity

Tw‘b»w The most important thing you can learn is product knowledge.

T(ad/ The best way to learn about products is to use them yourself.
The most important skills you can learn are how to book from your bookings and share
the opportunity.

Full circle parties will fake you anywhere you want to go in this business.

“Give me six hours to chop down 4 tre and | will spend the first Four
oh arpenmg axe’ - bmham Lincoln

&0 much of the success of a party lies in your preparation. Nou wil feel o much
more confident at your parties knowing that you have everything that you need to be
successful IF you invest the time on the front end to prepare, the party is a breezel
Here are things to focus on

« Coaching edch appointment
« Having Goody Bage ready for each guest with her name

o Yacking your Starter Kit with edach item on the attached
Garter Kit Checklist to make sure you have everything
that you need

o Filing Nour Roll Up Bag with fresh & clean products to
have ready to demo and display
o Preparing your Fip Chart and practicing the script
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Thic ie the firet of two dppointments. Focus on okin
care at the first dppointment, and pook her for a Znd
Appointment where he will learn glamour. Nou want to
oell the Znd Appointment with enthusiasm. Nou will see
ways to do this as you follow the Flip Chart Seript.
Here dre two ways that we sell the second dppointment:

- Hostess Promotion - what do they get
when hosting a party with friends?
- Brush 5et Incentive - 507 off Brush &et when they book today

Nou will learn how to <€l the sizzle of the Hostess Promo & the Brusch
&et Incentive as you Follow the Flip Chart. The Flip Chart wil alwayz
have the most current incentives and scripte that you can use.

Play a Referral Game

Another way that we sell the second appointment ic with Referrdlel Referrdls dre a
GREAT way to get addtiondl leads. They dre dlso a GREAT way for your guest to have
extra incentive to invite her referrdle to her Znd Appointment. Everything i better with
friends, PLUS you leave the party with that

guest list inhand. 1©s a win winl e e
There dre s0 many different referral games ooty e

that you can play. Dont be afrdid to have
Fun with it. Nou wil dwaye have the script
for the latest referral game in the - you

guessed it - Flip Chart. :
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Table Close

There are two different closes that you will do at your party - one at the
Table and one Indvidually  The Table Close ie where you romance the Travel
Roll Up Bag, show your Farty Placemat with the sets and specidle, and where
you have them answer the 4 Closing Questions on the back of the Customer Profie Card
Practice thie over and over dnd over. A strong close to your party is key. Just folow right
dlong in the Hip Chart, but your godl is to have this memorized

Always use a Gheet Get/Placemat with sets. [t may seem like a good idea to hand out ook
Books, but ook Books will not only lower your sdles but they dieo show too many options.
Placemate o¢l sete. Vlacemats focus on ekin care & gives an incentive for them to take
home multiple items. In £act, keep your Look Booke at home <o you arent even tempted to
hand them out at the party

Individual Close

The Individual Cloze happens INDNIDUALLY of coursel Do not ever close
a sdie at the table. Instead, take each woman aside For an Individudl
Consllltation Start with the most enthusigstic guest first. Nou get

) edch guest to the Individual Consultation by aeking her

"OuZie, are you ready to get your goody bag?”

(All goody bage are given at the Individual Consultation, not sitting at the party table. Which
easly allows you to meet with each guest individudly) During this time i where you will book

her Znd Appointment, find out which sets she wants to take home today, and book her for a
Career Chat. These dre private conversations and should only be done away from the taple
This dllows the guest to be honest with you dnd for you to dgk questions dand be able to adviee
her as her Beauty Consultant.

1 Remember, it ie your godl to book a Znd Appointment. Referrale are awezome, but you would

rather turn those into a party,

“Did you have fun today? Awesomel Ok, the first thing we wil do is book your Custom Glam
Gession. | see that you want the Highlight & Contour - great choicel
Tell me Suzie, do you want to do that appointment by yourself or would you rather invite your
girifriends and edarn free product?
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Individudl Close, Continued

If ehe saue with girifriends - yayl Book a date and time within the next Z weeks. Take a selfie
with her (more on this later) and send her back to the table with her referrdl list and an
electronic invite that you quickly made up for her. Tel her if ¢he texts everyone before you
leave that you wil have an extra gift for her at her party, Take a picture of her referrals
and text it to her de well 0 she has her guest list. Nou dlways leave with the original sheet
Just in case the party falle through; then you can stil contact those referrale.

If ehe saye che would rather do it by herself, you want to try to turn it into a party. Say
something like,

“Cuzie, thank you 20 much for dll these referrule.
| know you wouldn't just freely open up your phone and give me that info if you didn't love
Mary Kay and if you didn't trust me. Im <o grateful Suzie, Im going to call these friends
anyway; do you want to just invite them £o join you at your session?
They wil all get a goody bag like you did today and yowll earn free product took

Most of the time che will eay yes, dand then you can just book her. If she hesitates, | just
lower my voice and eay,

“Cuzie, its totdly ok if you arent the party tupe of girl
Dort worry, Im going to take great care of your friende.
Let's book your session”

Take a <€lfie with her.

Why a selfie? When | text pook the referrdls | like to include a picture of me and the
referring friend <o that they see that Im a normdl person and that | reallg wds with
their friend Do yourself a favor and write a description of the guest on the back of the
customer profie card <o that you remember who she ie and which picture to text.

Be omart with your timel | book individual £aces For my unit
meet oreomeother%*wmlamouree%ionthatlamhaving
My weekend dppointments dre reserved for parties. I£s just
my policy and | don't preak it for anything. | have promised my
Family that if [leave them it wil be worth it. arougin dll of your
indvidudle at your meeting make it a party, and that meanz you
have two othér time ¢lots on the weekend to hold parties. Thio
o 3 time clots per week, 2 parties per week, and that wil take
you where you want to go in this business! Just imagine that edch party has 10 women. You
could Yower™ Gtart every single week! That's 120 faces each monthl




*ltems that are included
in your Starter Kit.

Pocket 1

1 TW 3D Cleanser (N/D)*

]TW 3D Cleanser (C/0)*

1TW 3D Day Cream (N/D)*

1 TW 3D Day Cream (C/0)*

1 TW 3D Night Cream (N/D)*

] TW 3D Night Cream (C/0)*

1TW 3D Eye Cream*

Pocket 2
| Skinvigorate Sonic Skin Care System
| Skinvigorate Sonic Facial Massage Head
| Oil-Free Eye Makeup Remover*

'Microdermabrasion Plus Set (Steps 18 2)

[

[

[

[

"] Foundation Primer

Pocket 3

["]Satin Hands Pampering Set*

[1Satin Lips Set

[1CC Creams* - All Shades:

(Very Light, Light-to-Medium, Medium-to-Deep, Deep, & Very Deep)

Pocket 4
[ IMK Naturally Skin Care Line

(Purifying Cleanser, Exfoliating Powder, Nourishing Oil &
Moisturizing Stick)

"Ultimate Mascara (Black)*

[ 1 Translucent Powder*
|Nourishing Lip Gloss (Any Shade)
Optional Items to Consider

1 Charcoal Mask

(15 Liquid Foundation Brushes

"] Blending Sponge

[ Blending Brush
[
[

| Indulge Soothing Eye Gel
| TimeWise 3D Foundations




@
Skin Care Party .
®
GCkiI‘I Checklist
° { °
’ Packing Li
acking List Demo Roll-Up t.
O -—# of Guests qu Con‘l'en‘l's
® C1 Flip Chart* - |
[] Black Tablecloth(s) -s. e Py
[ Giveaways \ [
1 Profile Cards* o
® [1 Starter Kit Flyers | o
[1 Hostess Flyers / Packets Pocket 1 )
1 ] Pens [1TW 3D Cleanser (N/D)*
0 Aareements [1TW 3D Cleanser (C/0)*
9 ) [1TW 3D Day Cream (N/D)* @
[1 Look Book* (only one to use if you []TW 3D Day Cream (C/0)* [
o need to reference prices) [JTW 3D Night Cream (N/D)* le
° 7 Sales Tickets* [JTW 3D Night Cream (C/0)*
TW 3D Eye C *
01 Raffle Tickets bocket 2 e o
ol |C Wedge Cosmetic Sponges [ skinvigorate Sonic Skin Care System
] Cotton Rounds ( Dsginvigorate Sonic Facial Massage Head -
1 Lib Gloss Samples [ Oil-Free Eye Makeup Remover* b
‘ o P * ["IMicrodermabrasion Plus Set (Steps 18 2) ®
° L1 Mascara Wands [ ] Foundation Primer I
[] Facial Cloths cut in Pocket 3
half for Lip Scrub* [_Isatin Hands Pampering Set* |
[ ISatin Lips Set
[J Caleulator []cC Creams* - All Shades:
] "Tell Us What (very Light, Light-to-Medium, Medium-to-Deep, Deep, & Very Deep)
You Think" Forms Pocket 4 . .
{ [_IMK Naturally Skin Care Line (]
(h:urlftﬂng Clesc:rwi?r, Exfoliating Powder, Nourishing Oil &
oisturizing Stic
° Pde Close 1.0 Party Sultimate Mascara (Black)* .
Translucent Powder®
] L1 Washcloths [“INourishing Lip Gloss (Any Shade)
L1 Demo Roll-Up Bag Optional Items to Consider
1 Mirrors*, Trays*, and Inserts [ Charcoal Mask
® [l ] Set Sheets (715 Liquid Foundation Brushes °
[ Blending Sponge
[ Guest Goody Bags for (| Blending Brush
) Individual Consultations [ ]indulge Soothing Eye Gel P
[ Inventory fo Sell [ TimeWise 3D Foundations
® *Items that are included in your Starter Kit.
For more Information, click on the "Training & Info > Skin Care Party" Section on www.SharpeArea.com.
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e| Materials Needed:
) L1 Printed Flip Chart

[] Flip Chart Binder from Mary Kay
(or from your Starter Kit)

] Clear Sheet Protectors

® .
Download your Flip Chart
on SharpeArea.com
Online Training > Skin Care Class
® 1 Printing your Flip Chart:
L] Full Color
1 L] Single Sided
[] Using the MK Discount at Office Depot/Max the @
flip chart will be approximately $ 8 plus tax. ®
® e
o To Assemble:
[] Take Page 1 and Page 2 put them back to ®
back (white side against white side)
® [1 Slide them into the sheet protector.
[ Then proceed with pages 3 and 4. Follow the &
N | same step. o
° [ Continue this until you have put all pages into 4
the sheet protectors.
[1 Full video can be found on SharpeArea.com > Flip Chart |
Online training > Skin Care Party ' Assembly Video
> Sharpe Area Skin Care Flip Chart .
o
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Party Guest Set Up -

Basic Checklist

o [] Customer Profile Card [l Facial Cloths cut in half [ Mirror ®
L] Sales Ticket for Lip Scrub [] Set Sheet Placemat °
] Pen ] Mascara Wand ] Clear Plastic Tray
. [ ] Cotton Rounds 1 Washcloth L1 Tray Insert ‘
] Lip Gloss Sample o
| o
* —— o
. Customer\ (Y VIYIYVIVYVIYVIYVIVYVYY
® Profile Card \ °
i o
Washcloth ke
= ®
Sales Ticket —— ®
||
Facial Cloth ]e
P (f‘or* Lip Scrub) & e —
e Mascara Wwand Pen -
Cotton ~ °

J i Round / |
Mirror B

X p doss g
& %

mple
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Clear Plastic Trag

\

Set Sheet Placemat
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[ Invites Sent

[0 Guest List Received
[J Review Hostess Packet with Hostess
[ Pre-Profile Guests

[0 Sent Goody Bag Pictures
I Arrive 1 hour before the party to set up

Hostess Name:
Address:

Email:
Phone: (

[ Provide Guest List in 48 hours

[0 5+ guests 21 & older & do not have a consultant
[0 $225+ in Total Sales

[ 2 Future Bookings o
O Outside Sales I »

List & Pre-Profile

Name & Phone Tried MK?  Skin Tone Skin Type 1 Thing to Notes
Ivory, Beige  Normal/Dry Chqnge .
orBronze  Combo/Qily o
1)
o
2)
3) o
4)
5) o
6) I
o
7)
|
8)
9)
10)
o
11)

s Manage Your $

Party Wrap-Up

® Sets Sold: ¢
Parties Booked: b
) = TOTAL SALES -~ Sharing Appts. Scheduled: PY
New Team Members:
. REORDER: 50% SUPPLIES: 10% PROFIT: 40% FOHOW Up on .
“Tell Us What You Think"” form:
) q. — o ° ) o = S o ©
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Label on Back ®

Organza Bag\ Business Card w/ |

Section 2
Hand Cream
Sample




Cadlllac $399
Retail Value: up to $524
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$36 value

a Cadillac or Queen Set!

pick any 8 sets
Repair Set Miracle Set Botanical Set Clearproof Set Eye Cream +1 Booster
$215 $116 $60 $56 $76
/—\ AARY KAY g .
Queen $2‘99 MARY KAY Lg ? “g
Retail Value: up to $406 8
pick any 6 sets R\ & N |
oot
l l l k d b kle Fill R l05S
. Facial Pee Multi-Masking Set Microdermabrasion Deep Wrinkle Filler etino et
Princess$199 $68 $64 Plus Set $50 $120
Retail Value: up to $260 $58 - M"‘
pick any 4 sets [Ll ! 3 |5 e
? i
J I
a | L
our look L 2sus
V' Love Your Lashes Foundation Set Eye Patches Satin Body Anti-Jiggle
Set $54 $59 & Under Eye Corrector Wash, Scrub, Lotion Toning Lotion
| - $56 $66 $34
ﬂ . | Il
E s
g i
Choice of Mascara, Eyeliner, Choice of Foundation Primer, i v 0 u r h 0 d v
& Eye Makeup Remover Foundation & Brush
Luscious Lips Set Finishing Set Basic Color Set Brush Set Hello Clean Set Satin Hands & Lips
$52 $54 $63 $56 $36 $60

Choice of Lipstick, Lip Liner,

& Lip Gloss

DonnaBayesScott2023
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WARRANTY & o

- - . GOOD - w5
Many of our products have received the Good Housekeeping seal HOUSEKEEPING 2

of approval as well as many other top beauty awards. Co, S Fe 909 o

M )

ENT o ReFuND f

Mary Kay is the lead sponsor of the first & only dating abuse text helpline.
Text “ 7 to if you or someone you know needs help.

Our products are manufactured in
Dallas, TX and are not tested on animals.
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Night Foundation
Cream or

CC Cream

Foundatlon
Prlmer
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Cleanser Day Night Eye Fou ndation
Cream Cream Cream
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Foundatlon g
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$40 FREE!

Receive $80 of Product for $40!

Qualify for this incredible offer by having 3+ guests# join you with $200+ in
sales!

Satin Hands!

Have 3+ guests* and receive our Satin Hands set ($36 value) at 1/2 price!
Have 6+ guests® and receive our Satin Hands set FREE!

Special Gift!

Get 2+ booRings and choose from a selection of fabulous exclusive Hostess gifts!

1/2 Back Bonus!

Receive 1/2 Back for the outside orders you collect!
Example: Collect $200 in outside orders and receive $100 in FREE products!

‘
&
§

clearproof

*Guests must be 18 or older and new to me.

Thank you for being such an incredible hostess!

I'm excited about your beauty experience!




